K N FREPRP NEURSHIP EXAMINATION PEPER 2015

SFCTION A: Answer all questions i
Differentiate Commercial from Trade. '
.. Identify any five uses of a budget for an entrepreneur.
Explam the interrelation between saving and credit in any bank.
ﬂlndentlfy any four factors affecting choice

<

: Explam any three factors affecting supply of item.

a. What is discount?
" b. Distinguish between trade discount and cash discount.
“Explain any three types of the ledger.

Expl‘nn any two types of hooks of original entry.
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Explam any two documents related to management and valuation of stock.
'_ﬂl() State any three qualities of a good tax system.
‘ lpl.lldentnfy any four f actors that determine business success. :
12, A. descr ibes any two reasons why setting of priorities in the busiiness is important.
" _b. Explain-any two types of capital used in any enterprise.
'SECTION B. Answer any threc questions

‘ 135 With cxample.on each, explain how any five aids to trade supports the trading
i ‘.Actmty in Rwanda.
3 ‘14‘. a. Differentiate tax from fees.
b. Explain any six prmdples of a good tax system.
(15, Identify the types of goods accor ding to their classification.

s A‘JSWERS TO EXAMINATION PAPER 2016
" SECTION A
1 . leferennate Commeruial from Trade.
“Answu
Commerce Or commercial activities is the means which raw materials ¢ dﬂd ﬁnished g()()ds
‘are dlstnbuted to those people or organizations who have need for thetn and the money to
‘ 'pdy for them.

e 1 ‘—commercc includes the trade and various aids to tr ade

“-Commerce is concerned with the exchange of goods and services for ioney:
-Commerce is the study of thc trade and aids to trade.
—(’ommerce is an activity of those that exercise acts qualified as commercial by the law.
-It is a set of economic activities occurr ing at the certain point /points between production
and consumptlon of the product.
-IT-t is the study of business In world operatcs
~ While: : ‘ :
~ “Trade is the process of buymg, , and selling of goods and services to ke profits.
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~Trade is buying and selling goods and services with aims to make a profta
'—Trade is the exchange of goods and serwces for profits.
| u-Trade concerned activity qualified as professnon
' -Key words transfer of ownershlp for money.
ok, Identify any five uses of a budget for an entrepreneur.
! Answer ;
A budget helps entrepreneur
.. -Identify the sources of the income during a given erlods
-Identify expenses in certain perjod.
~-To determine whether there is need for external funds.
“”-To coordinate the activities the entire business by integrating the plans dfvurlous
‘departments :
-To identify what financial resources will be needed to achieve the ob.iectIVes.
“-Helps in the decision making.
"-To set goal s. ‘
-Facilitate the proper allocatlon of available resources.
3 ,~Helps in supervising the daily expenses and receipts. "
-Helps to p]‘a~n ahead.
-Helps to prioritize the expenses of the enterprise.
-To reminds the entrepreneur in setting debts.
“-‘Hcl‘ps‘ in tax assessment.
[‘j-‘It acts as a tool for auditing.
i (" measures the performance of the business.

7 ~Itis’a requirement of getting loan.

_It shows where the business financially.
3. luxplam the interrelation between saving and credit in any bam&
‘ Ans\ver
: The people save their money into the banks on current account a sﬁviﬂg deecpuiit banks
" utilize that money to give credits to businessman for gaining profit and bdﬂh{s give interest
to people and receives interest from business.
‘ " ~The great the saving s, the greater the loan able funds.
-No savings no credit.
" -Ihterest obtained from credit increase on the savings in the bank.
‘y 4. Indentify any four factors affecting choice
| _Answer
" The goods being“transp()rtcd; Types, volume, size, shape, value.
' _The distance goods and raw materials need to be transported.
‘ . =Size of goods being transported.
. -The weights of goods being transported.
'-T‘h‘e_t‘ime scale of delivery and frequency of the deliveries.

<
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i "“"“J-Thé value of goods belng transported
5 “ —The level of the income .of users.
" Flexibility of the available means of transport.
+'. -Government policy. .
; ‘-A‘c‘ce‘s‘sibility of the means.
-Safety.’
-Geographlcal Iocatlon

i ‘,-Speed/punctuality
-Weather or climate.

: ‘-Personal wish.

by Exp]am any three factors affecting supply of item.
. Answer; |
. The operatnon cost: The cost of materials fuels, rent, salaries, and ‘ldvemslhg
‘ »The higher are the costs the incuntive the lower the incentive to «,ubbhy Bkéﬁdse there is no
mtcrcstmg profit.
- -The price that can be reached within the market price. If the product is enough attractive
i to consumers, they will be willing to pay a high price. So this will result i in higher potential

- profit per unit in which case the supplier will offer many products in order to gain much
" ‘money or profit.
~.~Physical constraints, such war, security, world price for same different products. All these

: issues affect the supply for a‘liy product:

. “Number of product/ supplier

*-Level of technology

. ¢-Government policy

" -Gestation period
-Seasonal factors E.g.: Trading season, climate season

- ‘Level of demand

. -Price of other goods

5 Level of investment
’( '-Tastes and preference

4 -SlLe of market.
‘ .-Goals and objectives

“Degree of entry strategies.
6. a, What is discount?

b. Distinguish between trade discount and cash discount.
Answer:

: -‘f-w,v-Dlscount is an allowance glven to a trader on a good purchase.

" Discount refers to the amount of money deducted from the price of g«mds and services
a_llowed‘to customers encouraging them to pay prompt or buy more.
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- Deductnon : reductlon,

o fime.

- ‘ :.u;_—T}‘]e‘"reductio‘n on the price of goods.

Key words: ‘ i
allo-

‘ ! “;-Bonds, percentage reduction. . ‘
" b.- Trade discount is an allowance given to a trader for buying in large quantity.
-Cash discount i is an allowance given to a debtor for paying his debts on time or before

: Key words of trade discount Key words of cash discount
oy ~Mdny goods : e -Prompt pay menlE C
FleT CBuying in bk e s Ok payment T sR——
' | -More goods N -Spot cash
| -Large quantity ‘ -Immediate payment
- | -Profession of the customer -Timely paymen

-Before deadline

| N B: These key words in (b) st be supported by key words ir 6(a).

* Explain any three types of the ledger.
Answer:

Purchase ledger or creditor’s ledger is used to keep all creditors accounts. It used to
- records credit note (if any) and outs going cheques.

X Sales ledger or debtor’s ledger is used to keep all debtors account. It tontalns only account
mth customer (debtors). :

-General ledger is used to keeps the costs of the account not entered in either purchase or

the sales ledger.
: -Sometlmes this ledger is divided into two parts such as impersonal ledger and prlvate
_‘ledger , ‘ : o

‘Alternatlves - general ledger (private and impersonal)
‘ - subsidiary ledger :
- -Sales ledger
- purchase ledger
- Cash book
- . Return inwards
' - Return outwards
8. Explam any tvo types of books of original entry.
" Answer 8:

» -Cash book: is used to records all dealings which are for cash or cheqtie received or paid.

—Petty cash book: is a kind of minor cash book used to records in cash payi ”gmt

: -Purchase day book: records the details and amount of all goods purcﬁdw"i on credit.
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-purchase return book or return outwards journals: records the defﬁﬂs and amount of
: V{,()ods returned by a debtors. '
it -Sales return book or return inwards journals: records the details ahdp ﬁiﬁ(ﬂlnf of goods
] ﬁ”‘returned by debtors.
. Journal: records transaction which can not entered in any other subsidiary book. Same of
the uses are to records the purchases or sales of a fixed asset on credit to correct errors to
% ‘record the opemng and Llosing entries,
~ -sales day : ' ‘
- '9. Explain any two documents related to management and valuation of stock.

e Answer 9:
_.;COOdS received note or receiving slip: this is duplicate of delivery order which must be
: sngned by the customer to confirm that goods have been accepted and delivery to him/her.
-Purchase requisition note: This document within an organization by the hieadquarter
“ admmlstratlon specifying needs for the possible purchase.
3 L -Return out wards note.
e ‘Return in wards note. ‘
: H;-‘S‘to‘c_k‘ ledger/stock records cards/bin cards
-Order note

" 10. Explam any two documents related to management and valuation of stoc

~ Answer:
‘A good tax should be:
- ?Comprehenswe ex: having a varicty of taxes and covering all tax basis.

iFlexible 0 : -Certainty
= '.-S'lm‘pl'e.‘ ‘ : ‘ ‘ -Diversified
R “-jNeut‘ral : ‘ -Elasticity
. 12",Equ1table S -Reflect to the person‘s ability to pay
.. '-Economical ‘ -Supposed by state on the publi¢
2 o ,‘—P'ro‘auctiv‘e o -Meant of public expenditure
ST TIdentify any four f actors that determine business success
.. Answer:

t-'BuSinéss location
i "‘-Prlcmg level
' Léevel of competition
‘ ‘-Prof'tablhty of the business
- -Market size
& -Entrepreneurs attitude
‘ _‘ —Avallablhty of busmess customer
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' “Managerial skills/ability
- -Adequacy of capital and time of finance. ;
- = Public relation

. ‘—Polmcal climate .

-Skills and experience of employees
-Good will/ reputation of the business
~‘Level of advertlsmg .
-Infrastructure development
- -Clear definition of objectives

- ‘Effective and efficient plannmg

S ,_-Customer care..

12 A, descrlbes any two reasons why setting of priorities in the husiness is
' important.’
- b. Explain any two types of capital used in any enterprise.
i Answer
i e-Helps in planning and using resources correctly
o :Shows how to exploit and supervise of objective
- Helps how to rank objectives according to their priorities in the buslness.
-Helps an entrepreneur to make wise decisions and keep on the steady course towards his
: goals
~It helps the entrepreneur to determine which activity is more importint to the enterprise.
b ﬁllelps the entrepreneur avoiding confusion.
-Minimize unnecessary conflicts.
«-Hel‘ps to meet and satisfy customer’s needs
-Helps to minimize risks.

' B.-Human capital: is the people who work with an organlzatlon (enterprisg) for
| ““‘;",productlon process.

. “Technical capital . e
- -Fmancml capital

; ‘-leed capltal
*-Circulating capital/Working capital

. 'Borrowed capital/Loan capital
‘}Lil‘q‘uid capital/ current capital

. -Seed capital

""-Start—up capital.
‘ ‘*-Mezzanlne capital/Expansion capital
- ‘-Bndge capltal c
' ;Sunk capital
- -Capital owned/net worth.
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. ‘SECTION B
"13. With example on each, explain how any five aids to trade siiﬁbﬁﬂs the trading
Actmty in Rwanda.
Answer
| l“f.,‘Alds‘.to trade are: : :
~-Banking and finance: banks and financial organization make it possible for trading to
* obtain finance (may be in form of bank, mort ages or over drafts) so that thpy can purchase
‘raw. materials, equipment buildings that are need to produce goods aﬂd serﬂces
" -Advertising: The number of goods sold by the trader depends on how th%’ have advertised
. or marketmg eg: news paper
- Fransport and distribution: About getting materials and goods to the right place, e.g.
| Import car from Japan
“-Insurance: protect agamst any risks, e.g.: fire, accident, etc
‘~C0mmumcatmn provide information needed delivery details.
‘ -Stock/ ware house: Businessman used stock for his/her goods.
; Sl 14 a. Differentiate tax from fees.
b‘.‘E”x‘p‘lain any six principles of a good tax system
Answer: '
~Tax is financial deduction by the state on natural persons or legal entities according to
. v their contrlbutlon capacity through definitive a constraint and without compensation.
Whlle, Fees is a compensation for the utilization of a service of public work, of an
obhgatory character whxch is due once the tax payer in a situation of benefiting from a

. services. ,
Tax key words F‘é‘é key words
-Compulsory coiitribution -Payment f kfferem service
-Imposed by the state -Compensat [ﬁh for a services

-Source of income

-Financial contribution

-Amount of money paid to Government
-Non proquo payment

|

. b. ‘Si“mplicity principle: The tax should be simple and easy to understand and administer, It
' should be clearest language understood in both the taxpayer and collect tgx,
' -Flexnblllty principle
‘ Fprmcnple of equality or equity
" -Principle of economy
-Principle of convenience
" -principle of elasticity
ok _-‘pri"‘n“ciple of co‘mprehenéibility
T -firi_n;ciple of accountability
g “‘iprihCi'p“l‘e of specificity
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L‘r-,?.prmc:ple of certainty

‘. -princzple of fmrness S
’
" =principle of productivity '
J5¢ ‘Identify the types of goods according to their classification
, Answer* :
- “The followmg are types of gaods according to their classification:
& -“-ACcordmg to orlgln
_Tangible goods

{ LR Intangible goods

" ~According to destination'

P Capital goods
.- Consumer goods

‘, ‘-According to duration
‘ ‘: Durable goods

[ Non- du rable goods

- Semi-durable goods

e : ";;“"-Accordmg to degree of completion

Raw materlals

3 Seml ﬁmshed goods '

| Flmshed goods According to link between them
Complementary goods
" Substitute goods

o QAccbrding to the cost

~Economic goods
Free goods

' *“‘.}.»Accordmg to the ownership

L Pubhc goods i

. Private goods

g “Seml-pubhc goods
' ’ Aecordmg to consumed incﬂme
' Giffen goods :

.. Inférior goods

" Luxury goods

Normal goods .
o g Accordmg to the effect

b ‘., Merit goods

" Demerit goods -
* ' Necessary goods
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:Ahswvet"'16.
~ Version 1 . .
- Dr . Cashalc . Cr
Dbr 25000
. Cashalc 16600
61200 -
R T

. Sales ale Cr .
TR N R ‘61ﬁ00
» ‘?f: ¥"ft: s 76&0‘

C¢".'Dr  Purchasealc | Cr
s 12900 T
S 34500 el
“Dr " Kamanaa/e  Cr
N A — 12900
. .- Dr - . © Bunani da/e Cr . ek
e B | e
RIS ) AL " Rentale Cr
DR e o Bwiza a/c Cr
wa [ 34500
. 'Dr . Wagesale Cr
_ 16600 |

. [Details/ Particular __ [ Debit

‘| Sales . - : -
. Cash 19600
" :|'Purchase - ; 47400
.| Bunani. _o .| 7600
o/ Rent
- "'Wages

. |[Total
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‘4
" | Version 2
~Dr . Cash a/cCr " , ,
et Sales 61800 | Wages 16600
Bal 61800 Rent 25000
bt : Bal 19600
19600
Dr Tramers a/c Cr :
34500 - Bal ¢/d 34500
Ba] b/d 61800 34500

DrKamana a/c Cr.

“Balc/d Jean 12900
12900 12900
12900 Bal b/d 12900

{‘ Dr Shirt and Jeans a/c Cr

. DrBimania/cCr

,+Bal¢/d 7600 | Bunan) 7600
b 7’600 Bal b/d 7600
Wages alcCr ol
Cash 16600 | Bal ¢/d 16600
o 16600 16600
7% .Bal b/d 16600
"*‘5*"Dr Sales a/c Cr
Bal b/d 61800 | Cash 61800
" 61800 61800
Dr Jeans a/c Cr Flrd’
L 412900 Bal ¢/d 12900
r12900 - | 12900
~.  Baldle 12900
3""_Dr Bwiza a/c Cr ‘
. Bala/c34500 ~ | Trainers 34500
345000 - 34500

Bal a/c 34500
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L T it and Jeans. [ Bal c/d 7600
7600 7600
L7600
o “'DrjRent;a/‘c,Cr‘ § 1T -
¢ Cash 25000 Bal ¢/d 25000
25000 25000
. Balb/d 25000

Kankwanzas trial balance

. | Details/particulars debit creilf
* - |Cash 19600 ‘

.~ . | Bunani ‘ 7600
. | Jeans ‘ ' 12900
.| Rent 25000
- | Trainers 34500

| wages 16600
o ‘ | sales :
= ' |’kamana

e | shirt and jeans

| bwiza

. [TOTAL e 116800

VERSION3

‘Dr . cashalc

Cr

" Sales 61200

S 7600

. Shirtand jeans. .-

Jeans 12900
Rent 25000
Wages 16600
Bal ¢d/19800

Dr sales a/c Cr

Cash 61200

"w " Dr Jeansalc . " Cr

S TCash 12900

[Bal ed 12900

% f:.‘ D' ' Shirt andjéﬂhs Cr

‘ Uﬁﬁh 7600

Dr  Rentale Cr

" “Cash 25000
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T TTRE000
‘ Dr Bwiza.a/c Cr

T 25000

" Bal ¢/d 34500

34500

Trial Balance

Purchase 34500
34500

- Details/ Particular

Debit

Credit

Cash
. | Purchase
tirl Sales; v
| Bwiza -
Rent *
Wage

e

1430
47400

25000
16000

68800
34500

17.VERSION1

! G070 ‘Gékwanda a/c Cr

' 1/8 bal b/d 2800

"Bank a

:22/8 Bank 2660
| 22/8 Discount

140

72208

©29/8 Jeanne 342
' 1/9 Eduard 80

i e AU R

* '1/10 bal b/d 3082

Gakwandi 2660

3082

‘ Dr : Eduard Cr

Dr Jeannea/c Cr

{Sibal:bld. 8 Qi

" 1/8bal b/d 360
R B0 s

Bank 342

Discount 10
360

‘ Dr Discount allowed Cr

A 22/9 Gakwandi

40

158

.. 1/10balb/d 158

| 2979 Jeanne 18

'30/9 bal c/d 158
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VERSION p.
] Calculatlon of Discount .
- Gakwandi = 2800*5/100
" Jeanne = 360*5/100
‘Ed‘ljard (no discount)

: SECTION A
" 1. A) what is meant by vision 2020 Umurenge program?
b) | leferentlate demand from supply.
e Explam three techmques of collecting information
s 3. Mention any five obligations of a trader
b, Describe any four factors that influencing savings

<o Liist any five documents SQuAeclaration.of. 8oods i CUSLOMS. .. e«

" 6. Explain briefly three types of commercial discount
"7, List any four uses of a balunce sheet

8. Mentiori any reasons which it is important to have a calendar of activities.
o ‘9 Wxth examples explain any three sectors of production.
10 Outline any five elements of a delivery note.
Ty 11 Mention any four bank services.
. ‘1‘2. a) List any three factors that influence consumption.

g 13 a. )State f've busmess impacts on natural environment.
L. be ,E;plaln briefly the term SMART which is related to characteristics of goal.
‘14)“1' Differentiate between budgeting from planning.
b. State any six steps to successful prnjeu planning.
2o 18) ad ‘What is capital?
i .b Below is the balance sheet of KAMANA Enterprise drawn on 31° December 2012
- Kamana Enterprise Balance sheet as of;!olSt dec.2012
RWT

‘ :;_‘ Fixed Assets - Capital 1,610,000
| Premises 1,000,000 Add: Net Profit 5,000
Fittings | 120,000 1,615,000
| 1,120,000 Less: Drawings 6,001
Currents Assets | 1,609,000
! ,‘;Stock . 380,000 : Current Liabilities
| Debtors 25,000 Creditors 40,000
Cash i 2 20‘000
529,000
1,649,000 ‘ 1,649,000
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You are required to Calculate:
(i) Capital employed.
s (ii)v ‘Capital owned.
- (i)  Liquid Capital.
. (iv) . Working Capital. '
" *'ANSWERS TO EXAMINATION PAPER 2016

8

. SECTION A

'1. A) what is meant by vision 2020 Umurenge program?

- "‘Answer

“As VlSlOﬂ 2020 Umurenge program (VUP) is an integrated local DeVeibpl‘ﬂbﬁt program to
‘accurate poverty eradication rural growth, social protection.
% Key words:-poverty reduction
' - Social protection
‘-job creation
" -financial accessibility
b) leferentlate demand from supply

g ‘Answer b:.

-Demand is the quantity ofa product llmt the consumers are willing aﬁq ablc to buy in the
: ‘,‘marku at a given period of time.
o -Key words -willing and able to buy
g -quantity of product asked
-goods and’ serwces
p While ‘
-Supply is the quantity of product that suppliers are willing and able to bring to the
- market at a given price.
. -Key words:-to bring
L -to offer
-the seller/producer
-put/deliver/distribute
-to supply/to sell/to give
~-product ‘
, 2 Explam three technlques of collecting information
» ""Answer2
‘ “-A Questlonnalre isa research ihstrument consisting of a series ofq%ﬁﬂﬁdﬁ and other
prompts for the purpose of gathering information from the respondém
~ -Interview: is a conversation between two or more people. Where questiofs are asked by
. the interviewer to elicit facts or statements from the interviewee

| | --_Qbéerv‘ation: is a way of getting data by watching behavior events or noting physical
. characteristics in their natural setting.
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